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A Cheap and Easy Alternative to

Word™ and Excel™ by Matt Blevins

Often times in the office a seemingly hidden cost is
productivity software such as Microsoft Office, ranging from $115
to $600 per seat, depending on the version. Unknown to most
people is an often viable open-source (free) solution, Open Office.

Users of MS Office will find the transition to OpenOffice
painless. The current version of Open Office is simply like
upgrading to yet another version of MS Office. Pivot tables and
advanced macros that were created in Word™ and Excel™ are not
supported in OpenOffice, however, other useful features such as the
ability to open and edit PDF™ files are a part of it. Have lots of
files from MS Office? Open Office can read files from the MS
Office suite. It can open MS Office files from other users. Open
Office also supports creating and editing its own macros. The only
noticeable lack in the free software would be the absence of an
email client. The menus of OpenOffice are intuitive and easy to use
and layouts are simplified and pleasing to the eyes.

Open Office would be a realistic solution for
most businesses in this economy as open source software may be
making a breakthrough. With no overhead costs, an unlimited
number of developers, and the ability to alter the software
assuming you have the technical skills to do so to suit the needs of
your business on an individual case basis brings Open Office to the
forefront of the competition.

-Matt Blevins is a senior technologist for Digerati Technologies; he
has an extensive background dealing with hardware and software
solutions.

Note: I use Open Office in certain applications and it is a great product.
QuickBooks users will still have to have a copy of Microsoft Excel on their
computers for use when exporting reports such as the summarization of
payroll data. CWL
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A little neglect may breed great mischief...for
want of a nail the shoe was lost; for want of a
shoe the horse was lost; and for want of a

horse the rider was lost. - Proverb
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"And now at this point in the meeting I'd like to shift the
blame away from me and onto someone else."

Time for a Checkup!
Mid-year Planning

2009 is nearing its halfway point. Do you know what
condition your finances are in? June is a great time to sit
down with your finances for a checkup and to plan for the
rest of the year. You’ll protect yourself from unwelcome
surprises and make sure you can handle anything coming
your way over the next few months.
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THE WAL-MART MINUTE

In explaining China's rise and America’s
decline, historians may well note that capitalism --
American capitalism, anyway -- far from spreading
democracy, actually has played a key role in
transforming China into an authoritarian superpower.
The transfer of manufacturing from the United States to
China -- driven by the rise of mega-retailers such as
Wal-Mart that have been able to enforce a regime of
low wages all along their global supply chains -- has
diminished our middle class and expanded theirs.
American companies such as Wal-Mart have not been
deterred in the slightest by China's authoritarian
practices; indeed, before China enacted a law that
infinitesimally increased workers' rights last year, the
American chambers of commerce in China joined with
communist hard-liners in opposing the statute.

The attraction of authoritarian regimes to America's
more authoritarian business executives is long
established, if seldom noted. Henry Ford, who routinely
spied on and abused his employees until the United
Auto Workers came along, built and owned factories in
Stalin's Soviet Union. Wal-Mart, which used to lock its
night-shift stock clerks and janitors inside a number of
its stores until the morning managers arrived, prefers
production in Guangdong to manufacturing in the
Midwest. Indeed, the director of purchasing for Wal-
Mart is based in China.

As historian Nelson Lichtenstein and others have
documented, Wal-Mart inspires in its managers an
almost fanatical allegiance to the company's cause. In
Wal-Mart world, the provincialism (if not "idiocy") of
rural life is fused with a brilliance in the art of low-cost,
low-wage logistics to create a company that is both
authoritarian in its inner workings and a friend of
authoritarian regimes abroad. The butchers of Beijing
could not have found any more compatible capitalists.

Harold Meyerson, Washington Post, June 3, 2009
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THE POOR RATE LITTLE, BRETGAARS NONE; RICE 100
HYCH, ENOYTE NOT OIE.

CAN I SELL MY
BUSINESS BY
MYSELF? By Richard K. Halterman, II, CPA

Most folks do not sell a business everyday and
unfortunately they may think it is just like selling a car, a
boat or their home. Intermediaries perform an extremely
valuable service.

First and foremost, they keep selling the business out of
the forefront. That is to say, for a business to sell at top
dollar, it must be done transparent to the employees,
customers and vendors. Trying to go it alone will
inevitably result in phone calls accidentally bleeding over
to employees or worse yet, some prospective buyer
leaking out the information to a customer. The perfect
sale occurs in a stealth manner with the buyer not being
revealed until the whole event can be staged in a
positive, proactive manner. This is essential to a
successful transition.

An Intermediary can also serve as a valuable resource in
screening Buyers. If the Buyer cannot 1) afford the
acquisition and 2) have the necessary bio to make it
work, why would you ever show them anything about the
Business? If you go it alone, you will find it extremely
difficult to not end up wasting your time with these tire
kickers. And, worst of all, now they know who you are
and the confidentiality has been breached.

Lastly, the best resource they provide is being the guy in
the middle to absorb all the punches that the Buyer and
Seller will ultimately throw out. Let's face it, selling your
Business may be one of the more emotional times of your
life. If you are left to hash out the details of your sale,
emotions "will" get in the way many, many times, and
perhaps destroy the eventual sale.

If you select the right Intermediary, they will know how to
maximize the price and the amount they may charge as
their commission will be well worth the dollars that you
may have saved from a botched transaction.

Richard K. Halterman Il CPA

540-248-8899
r.halterman@murphybusiness.com
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Increased Small Business
Administration Loan
Guarantees for 2009 Loans

The American Recovery and Reinvestment Tax Act
of 2009 authorizes the SBA to guarantee up to 90
percent of loans . However, the Act did not increase
the maximum SBA guarantee amount of $1.5
million, so the maximum loan amount eligible for a
90 percent guarantee is $1.66 million. As of March
16, the SBA has announced that lenders may
request a 90 percent guarantee for loans submitted
under its major programs, including standard 7(a)
and Preferred Lender Program (PLP) loans. The
SBA expects that loans with the increased guarantee
percentage will be available through the end of
calendar year 2009.

These loans are made by your bank and are partially
guaranteed by the SBA. If you want to investigate a
SBA loan, call us and we’ll help you work with
your bank to take advantage of this program.
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Foot Pain

Let’s assume your feet hurt. Would you then
g0 fo a shoe shine stand and get a spiffy shoe
shine? Probably not. Do you heed a shine?
Probably ves. Was it reasonably priced?
Probably ves. Did you receive good service?
Probably ves. Do vour feet feel better?

Let’s further assume that you have a small
business and you need advice and guidance.
Do you g0 to a tax return preparer to get what
you need? Does your CPA view your fax
return as his final product? Does a cheap tax
return solve your problems? We know what
you heed and we can provide a complete range
of small business support services including
tax return preparation. (ho shoe shines
please.)

Call Wayne.
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The Business Within Your Business

The two most common things that businesses do
when they struggle during bad economic times:

1. They figure out ways they can sell more of
the same products or services that they
provide.

2. They throw in the towel and try to weather
the storm and wait until things come back to
the way they were previously.

While #1 makes sense and you do want to look for
new cost efficient ways of marketing your same
products or services, it makes NO sense to embrace
#2 because guess what? Things are NEVER coming
back to the way they were previously. The recession
will end and then we’ll be in a whole new economy
that favors those who recognize the new
opportunities and landscape.

For now, you want to inventory your assets (Hint:
Your most valuable asset is your customer list) and
look for opportunities to deploy those assets into new
profitable activities. Maybe you develop new product
offerings to meet unfulfilled wants. Maybe you
reposition your business and go in a new direction
leveraging existing customers and assets.

Only those who change with new economic reality
and who fight every day to succeed will survive.
Look inside your business and use what you already
possess. Look for the business within your business.


http://www.lokercpa.com/
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Small Business Consulting,
Tax and

Outsourced

Accounting Services

“Remember, son, these are your tax-free years.
Make the most of them.”
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Do You Have a Question About
Taxes, Payroll or Accounting
You Want Answered?

We love to hear from all our good friends and
customers who enjoy reading our monthly newsletter.
If you have a question about anything related to
taxes, payroll or accounting, feel free to give us a call
at: 540-437-2350.

Mark Your Calendar
June 14  Flag Day
June 15  Tax Time Again! Estimates Due
June 19  Juneteenth
June 21  Father’s Day

June 21  Summer Begins!







